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and custom crafted to your specifications.

Contact us today to see how we can streamline your process
and maximize your profits!
(231) 861-0050 | info@advarchsm.com | www.advarchsm.com

We Are All in This Together
By Mark Duffy

A

s I look back on my
CRCA Presidency
from the last two
years, I say what
past presidents before me
have said, “I can’t believe
how fast it went!” It has been
an eventful two years, that’s
for sure!
The first couple months of my
presidency in early 2020
started out pretty “normal”.
CRCA had a successful Trade Show & Seminars in
January. The membership committee worked hard on the
Casino Night in February and the Chicagoland Women
in Roofing (CWIR) had several events with a philanthropic
food packaging at Feed My Starting Children and a
Hands-On Event.
Mark Duffy

But just like in 2020, 2021 brought on new challenges for
the industry as a whole, with material shortages, prices
increases and a new surge with the Delta Variant.
Our industry faces a challenging time ahead of us and
we are all working together to get through it. CRCA
continues to work hard to stay ahead of issues and keep
the membership informed. We are looking forward to
finishing up a successful 2021 and start 2022 off with
a great CRCA Trade Show & Seminars. Thank you to
all involved in the CRCA as it takes all of us to navigate
through these challenges. My final president’s message to
you is “We are all in this together!”
Mark Duffy, Elens & Maichin Roofing & Sheet Metal
2020-2021 CRCA President

Then, everything changed in March of 2020 as COVID
hit. In Illinois, on March 20, 2020, with Gov. Pritzker’s
Executive Order in Response to COVID, CRCA had
to re-group, adapt, and make changes as part of our
“new normal”. We went to virtual board and committee
meetings. “Thursdays With CRCA” began, with the
hosting of many webinars reaching out to a great deal of
attendees. Even though we weren’t able to have in-person
events, CRCA continued to work hard to provide values to
the membership.
One in-person event we were able to hold was the
Industry Golf Outing in August of 2020. It was great to
get everyone together for the event! However, many other
events had to be cancelled, including the Annual Year End
Awards Dinner. We had to make the tough decision to
cancel the January 2021 CRCA Trade Show & Seminars,
which would have been the 38th consecutive.
At the start of 2021, we were all looking forward to
getting back to a little more normalcy. Committees were
meeting in person again to plan for the year ahead.
CRCA’s board was able to start having in-person board
meetings, though sometimes needed microphone to hear
as all were sitting six feet apart.
F a l l 2 0 2 1 \\\ C R C A T O D A Y

5

866.303.5868 | INFO@COTNEYCL.COM | WWW.COTNEYCL.COM
866.303.5868 | INFO@COTNEYCL.COM | WWW.COTNEYCL.COM
MAIN OFFICE: TAMPA

MAIN OFFICE: COTNEYCL.COM
TAMPA
866.303.5868

OSHA Top 10 for Roofing Contractors . . .
What’s Changed. . . ?
By Frank Marino

A

s we head into the
fall season, we can
begin to look back at
what we’ve learned
from OSHA and their impact on
the roofing industry. One place
to always look is where OSHA
identified deficiencies with
roofing contractors across the
country. As you can see in the list
Frank Marino
below, there are a few familiar
categories. However, there are
also at least one on the list worth looking into a little closer.
OSHA Top 10–FY 2021
Most Frequently Cited Standards
NAICS: 238160 (Roofing Contractors)
OSHA Standard				Fine Amounts
1.
2.
3.
4.
5.
6.
7.
8.
9.
10.

Duty to Have Fall Protection		
$11,602,061
Ladders				$2,410,001
Fall Protection Training		
$1,172,802
Eye & Face Protection		
$1,719,612
Programs / Inspections		
$902,921
Head Protection			$634,035
Fall Protection Systems		
$409,798
Scaffolding				$451,131
Abatement Verification		
$40,574
Ladder Training			$48,861

It’s no surprise that “Duty to Have Fall Protection” remains the
top most cited standard for roofers with a fine amount of over
$11.6 million. After all, it’s a hazard that roofing contractors
face every day. The hazard itself presents itself constantly on
the roof and continues to be the most dangerous exposure for
contractors. However, “Fall Protection Training” coming in at
#3 is a bit of a surprise. In 2021, with all the training options in
the industry for employees, how are there still so many citations
being issued for fall protection training? One theory is that
OSHA no longer just simply accepts the written documentation
a proof of training. My personal experience has been
observing OSHA compliance officers spending more time

questioning employees on their knowledge of rules and
regulations during the interview process in onsite inspections.
It’s possible this is how OSHA is determining if employees are
have been properly trained. One thing contractors can do is
administer a test at the end of safety training sessions to ensure
employees understand the content. This will help employers
comply with the OSHA standard, but more importantly ensure
their employees are better equipped to work safely.
The OSHA fine structure has also increased for the fiscal
year. Several years ago, Congress passed a law that
allowed the fine structure to be tied to the Consumer Price
Index which is re-evaluated on an annual basis. The table
below is the current status of the fine structure:
Effective 1/16/2021
Type of Violation
Serious
Other-Than-Serious
Posting Requirements
Failure to Abate
Willful or Repeated

Penalty
$13,653 per violation

$13,653 per day
$136,532 per violation

OSHA will continue to be a presence in the day to day
operations of Roofing Contractors. The Top 10 list can
always serve as a guild to identify where the industry
continues to be challenged with compliance. However, it
should also be stated that these standards are designed to
prevent injuries (specifically fatalities) on the roof. If we as
an industry can reduce the number of these violations in
the next year, we will simultaneously be creating a safer
workplace for all employees.

References:
www.osha.gov
Frank Marino is Vice President at Safety Check Inc., a safety consulting firm
in the Chicago area and CRCA Associate Member. Marino has extensive
experience in roofing safety and is a co-chair of the CRCA Health and
Safety Committee. He is a member of the Occupational Environmental
Safety & Health Advisory Board at the University of Wisconsin, working
with faculty and safety professionals on curriculum development and
industry updates. He can be reached at fmarino@safetycheckinc.com.
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Integrated into the roofing system
Simple and fast installation
Early warning and timely notification
Reduce roof maintenance costs by up to 70%

SMARTEX® DM provides immediate
notification to the area of a breach.
Be prepared with an intelligent flat roof monitoring system
that tracks the moisture ingress of roofing systems 24/7
and contacts you when there’s a breach. Smartex® DM is the
economical choice for building owners managing flat roof
constructions, humidity sensitive rooms and pitched roof areas.

Three smart roof monitoring
systems. One perfect for you.
Toll Free: 1.866.282.5325
info@leak-detection.com

Steps for Starting a Roofing Company
By Hannah Henkel, Acculynx

S
Hannah Henkel

ome estimates have
the U.S. Roofing
industry reaching
over $51 billion by
the end of 2021. Even with the
current material shortages and
supply chain issues, it may be a
great time to become a roofing
contractor. CRCA Member firm
Acculynx has provided seven
steps to follow when starting a
company of your own.

Step 1: Plan Ahead for a Successful Roofing
Business—Create a Roofing Business Plan

Step 2: Find Resources to Help You
Get Started
Once you have a business plan in place, it’s time to find
the people, organizations and resources that will help you
start a successful roofing company.
• Find small business resources. In many areas, the local
chamber of commerce or small business association will
have resources geared towards helping new businesses,
including roofing companies. There may also be
trade associations in your area you can join. All these
organizations offer a variety of services that can benefit
your business, from business advising and continuing
education, to networking and marketing resources.

When starting a roofing company, a strong business plan
will help you make informed decisions and evaluate your
performance from the very beginning. It’s important to set
realistic, specific objectives for your roofing business—then
map out how you will achieve those objectives.

There are many online resources you can take advantage
of as well. For instance, consider joining a Facebook
group for roofing contractors. Many contractors regularly
share resources and advice in Facebook groups. They
can also be a great place to ask questions.

Key components to creating an actionable roofing
business plan include:

In addition, many industry vendors, from publications
to roofing software companies offer blogs, ebooks,
and other informative resources to help new
business owners.

• Understanding how roofing companies make money.
Many roofing contractors make their money by doing
roof repairs and replacements. Some contractors will
also charge a fee for inspections, evaluations, or roof
removal. In addition, many roofing businesses earn
money from work across other trades, such as gutters
or windows.
• Establishing your target market. While many roofing
contractors target a particular geographic region,
other contractors target specific types of jobs (like
insurance restoration work) or particular kinds of roofs
(such as steep slope roofs).
• Determining your starting and ongoing costs. These
costs include continuing expenses, such as rent
on an office space and technology like business
management software; one-time expenses, such as
the cost of obtaining a business license; and variable
expenses, such as marketing materials.

• Hire an accountant
• When you start a new roofing company, having an
accountant on board from the beginning will help
ensure your business is financially healthy. Your
accountant should review your business plan to
make sure it is financially viable and help you create
a budget.
• Partner with the right team
• Start with a small team that covers the most essential
aspects of a successful roofing business:
• Foreman/crew leader
• Roofing crew
• Sales representatives
• Production/general manager
• Administrative/office staff
Use resources such as job boards, local trade
associations, and recommendations from friends to build a
strong team. You’ll want to hire people who are committed
F a l l 2 0 2 1 \\\ C R C A T O D A Y
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to the goals of your roofing business, excited about the
industry, and willing to work hard.

Step 3: Pick a Name for Your
Roofing Company
Your roofing company name should help you stand out
from your competitors and give potential customers a
strong first impression of your business. Here are a few key
tips to consider as you select a name.
• Don’t involve too many people—If your list of possible
names is too long, it will be difficult to narrow it down
and find the right one. During the brainstorming
process, keep it simple by involving no more than two
other people.
• Avoid names that are too hard to spell—The easier your
name is to spell, the easier it will be for your roofing
business to get found online. And with 74% of people
using voice search on their smartphones to find local
businesses, an unusual or difficult spelling can easily get
misinterpreted by the voice search tool. Stick to simple
spellings to make sure homeowners can find you easily.
• Check the names of competitors—Before you select a
name, research other roofing companies in the area
to make sure your name is unique. If the name of your
business is the same as or similar to other roofing
businesses in your area, homeowners may confuse
you with your competitors.
• Consider SEO value—Besides spelling, there are other
factors to consider when selecting a company name that
will be easily found in search. A roofing business name
with high search engine optimization (SEO) value is:
• Unique to your geographic area
• Easy to remember
• Related to your industry (e.g. may incorporate the
word “roofing” or “contractor”)
As you evaluate possible names for your new roofing
company, make sure they meet these criteria, and search
your top contenders to see which ones perform the best
in search.

Step 4: Make Sure Your Roofing Company
Can Legally Operate
Before you can start any roofing work, you’ll need to fulfill
all the legal requirements for operating a roofing business
in your area.
• Register your business with the government—While
most roofing businesses don’t need to register with the
federal government, you will likely need to register
with the state government in order to conduct business
activities within a given state. The type of registration
10
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you need to file will depend on your business structure
(e.g. LLC, partnership, or corporation), as well as on
the laws of the state.
• Obtain permits and licenses—Permitting and licensing
requirements can vary between states, counties, and
even cities or towns. In most states, you will need a
general contractor’s license; in some areas, you may
also need special licenses for roofing or the other
trades your business offers. Your local chamber of
commerce or small business association can help
you identify the permits and licenses your roofing
company needs before starting.

Step 5: Insure Your Roofing Business
Starting a new roofing company represents a major
investment of your time and money. Insuring your roofing
business will help you protect your investment and prepare
for unforeseen circumstances. Here are a few different
types of insurance your roofing company might need:
• General liability insurance: This insurance
covers property damage, personal injury, and
bodily injury that is the fault of your company. If your
roofing business damages a homeowner’s property
or someone is hurt on your premises, general liability
insurance will cover the cost.
• Worker’s compensation: Depending on the
number of employees at your roofing company, your
state may require you to have a worker’s compensation
policy. This policy will provide financial assistance to
your employees if they are injured on the job.
• Professional liability insurance: Having
professional liability insurance will protect your
roofing business against lawsuits and claims of
negligence. Professional liability insurance is
especially helpful for roofing businesses who
recommend specific products or treatments, as it will
protect your business from fallout if these products fail
to perform as expected.
• Vehicle insurance: If your roofing company plans to
own or lease any vehicles, you’ll need this insurance to
provide coverage for them and protect against financial
burden if your vehicles are involved in an accident.
• Equipment insurance: If you’ve invested in expensive
roofing equipment, use this insurance to protect your
investment and provide coverage in case of damage or
loss. Some general liability insurance plans will allow
you to add extra coverage for equipment.
Some states require that businesses carry specific types
of insurance. You can verify what insurance you will be
required to carry with a local business association.

Step 6: Choose the Right Roofing Software
The technology you use to manage your roofing
contractor business can have a big impact on your
company’s ability to grow. Thousands of roofing
contractors use business management software or a
roofing contractor CRM to streamline their everyday tasks
and manage their work.
Here are a few of the reasons why you should consider
implementing a roofing contractor CRM for business
management when starting a roofing company.
• Efficient Workflows—Inefficient or disorganized
processes can hold your employees and your
company back. Since roofing contractor CRMs are
designed to streamline every part of your workflow,
using it right from the beginning will help establish
efficient processes from the get-go.
• Clear communication—It’s important for everyone to
be on the same page when coordinating roof repairs.
With a roofing contractor CRM, all your teams are
working from the same system, so they have access
to the same information. Team members can see job
details and make updates in real time from anywhere,
keeping everyone in the loop and improving
communication between the office and the field.

• Easy job tracking and management—In order to
compete in a crowded market, your roofing company
needs to follow up with leads promptly and keep jobs
moving forward. Roofing contractor software with
robust job/project management capabilities will help
you track leads and stay updated on the status of your
jobs, so nothing falls through the cracks. Once your
jobs are in production, your roofing CRM will enable
you to manage schedules in real time and keep work
progressing efficiently.
• Better customer service—Great customer service will
help you build a positive reputation for your new
roofing business. One way to serve your customers
well is to keep them informed at every step of the
process and reach out to them promptly if schedules
change. Roofing business management software can
help you automate customer communications so you
can consistently deliver timely updates.
• Money and time saved—Some roofing companies
use lots of different software applications to manage
their businesses and stay organized. The cost of all
those tools can quickly add up, and so can the time
spent on finding each tool and incorporating it into
your business processes. Roofing companies that rely
on a single system to run their business save time and
money in the long run.

F a l l 2 0 2 1 \\\ C R C A T O D A Y
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It’s common for new roofing companies to have growing
pains as they figure out how best to do business.
Implementing a roofing contractor CRM as a key part
of your strategy can help you ensure your processes run
smoothly right from the start.

Step 7: Reach the Right People
Once your new roofing company is ready to start work,
you’ll want to start connecting with homeowners in your
target market and building your customer base.

Whatever your marketing strategy includes, be sure to
allocate time and budget to executing it and adjust it if it
doesn’t work. A successful marketing strategy will pay for
itself by generating qualified leads that you can turn into
satisfied customers.
Hannah Henkel is a digital marketing specialist for CRCA
Associate Member AccuLynx, a roofing industry’s leading business
management software firm. Visit acculynx.com/blog to find more
of Henkel’s informative blog posts on a range of topics relevant to
roofing contractors.

How to market a roofing company - Here are a few
proven marketing tactics to help your roofing company
get started with marketing:
• Company website: Most homeowners do their
research online, and a strong website will give them a
positive impression of your roofing company. On your
website, make sure your contact information is easy to
find, describe what sets your roofing company apart,
and prominently display any special offers or deals.
• Social media: Creating a social
media account for your roofing
company, such as a Facebook
page, helps you connect with
potential customers on a platform
they frequent and showcase your
work. You can also purchase
ads on social media to reach a
local audience.
• Google listing: Creating a Google
My Business profile allows you to
promote your business in Google
Search and Google Maps. When
homeowners search for roofing
companies in your area, they’ll see
your business name, website, and
other company information.
• Door knocking: Canvassing a
neighborhood can be the best way
to reach homeowners in areas that
have been hit by storm damage.
SCHOLARSHIP - RESEARCH - ADVOCACY
Be prepared to pitch your business
in a few sentences and leave
behind a flyer or card to remind the
homeowner of your services.
Become a part of the CRCA
• Truck wraps: Turn your company
Foundation and support philanthropic
vehicles into advertisements for
causes, research and education to
your services with truck wraps. Be
further the roofing and
sure your name, phone number,
waterproofing industry
and community.
and website address are clearly
visible on all sides of the truck.
Visit www.crca.org/crcafoundation to learn more or contact the CRCA office at 708.449.3340

COME, JOIN US

WHAT ARE YOU WAITING FOR?

The CRCA Foundation is registered with the Secretary of State of Illinois as a charitable, not-for-profit corporation (No. 7122-868-1) and with
the US Internal Revenue Service as a 501(c)(3) tax-exempt organization, Federal Tax ID# 82-2888590.
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Transportation Safety for Roofing
Contractors and Suppliers—Important
Fleet Safety Tips
Reprinted with Permission of CNA

Per CNA’s Safety Resources
for Roofing Contractors, “The
leading cause of fatalities in
the roofing industry is falls from heights, including falls from
leading edges, skylights and ladders.” But as most Roofing
Contractors and Suppliers know, developing fleet risk control
strategies involving transportation to and from the job site
is an essential part of any business’ safety program. CRCA
Member firm CNA, in collaboration with CRCA’s Health
and Safety Committee, provided the following transportation
strategies for roofing contractors and suppliers to review and
implement, especially as we move into the winter months.

Load Securement
Failing to properly secure cargo can be costly and
dangerous. What happens when a load becomes
unsecured? Consider the consequences of injury to
yourself, other motorist, other workers and the potential
downtime as a result of improperly securing a load.
Load Securement Starts with Thorough Pre-Trip
Planning and Inspections. Things to Remember:
• Do you have the right equipment for the job?
• Trailer Condition? Decking, anchor points, tires, brakes?
• Review your route. Height or weight restrictions?
ALWAYS remember to wear your seatbelt while loading
and unloading equipment.
Inspect Your Chains, Binders & Straps.
• Look for damage and excessive wear—(elongation,
gouges, nicks, holes, tears, cuts, knots)
• Look for embossed label on chains and manufacturers
label on straps when selecting tie downs.
Understanding Load Limits and Calculations:
FMCSR 393.5
Working Load Limit—(WLL) Maximum load that may be
applied to a component of a cargo securement system

during normal service—assigned by the manufacturer or
component. This is the maximum weight value that can
be applied towards the ALL for an individual component
of the securement system (chain, binder or strap—always
lowest value of any components.
Aggregate Load Limit—(ALL) The summation of the
WLL’s or restraining capacity of all devices used to secure
an article on a vehicle. This is the combined securement
value of the individual components used.
ALL of the tie downs used must be at least half the weight
of the cargo. ex.15,000 lb. load requires an ALL of at
least 7,500 lbs.
ALL is the sum of indirect WLL + WLL/2
Direct Tie Down—anchor point on vehicle to anchor
point on cargo. (Use 50 percent of WLL)
Indirect Tie Down—anchor point on the vehicle,
through, over or around the cargo, then to an anchor
point on the OTHER side of the vehicle. (Use total WLL for
indirect tie downs)
How Many Tie Downs Do I Need? The number of
tie downs needed for cargo or equipment depends on
the location of the cargo on the trailer, the weight and
the size.
• One Tie Down—5 feet or less in length and less
than 1,100 lbs.
• Two Tie Downs—Between 5 and 10 feet
(regardless of weight) 5 feet or less and more than
1,110 lbs.
For cargo that exceeds 10 feet in length, one tie down is
needed for each additional 10 feet. If the article is NOT
blocked or positioned to prevent movement in the forward
direction, two tie downs are required in the first 10 feet,
and one additional tie down for each additional 10 feet.
F a l l 2 0 2 1 \\\ C R C A T O D A Y
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Heavy Equipment, Machines and Vehicles:
FMCSR 393.130 393.130 applies to heavy vehicles and
machinery which operate on wheels or tracks which
individually weight 10,000 lbs. or more.

employees with these safety tips to help them navigate
through the winter driving season.

• Restrain equipment against lateral, forward, rearward
and vertical movement.
• Use a minimum of four tie downs with a minimum WLL
of 5,000 lbs. per tie down.
• Secure tie downs as close to the front and rear of
the equipment or on mounting points designed for
that purpose.
• Accessory equipment must be completely lowered
and secured to the vehicle deck.
• Restrain articulating vehicles which
prevents articulation.
• Do not place chains over Power Take Offs or
hydraulic cylinders.
• Inspect before leaving, within the first 50 miles, when
duty-status changes and every three hours or 150
miles (whichever occurs first).

1. Plan your route ahead of time and know where
you are going. Give yourself plenty of extra time to
reach your destination and remember that arriving
safely is more important than arriving on time. Be
sure someone knows where you are going with an
estimated arrival time.

Winter Driving
Driving under any weather conditions presents a variety
of perils. Driving in snow, sleet and ice during the winter
months requires extra care and attention. Provide your

14
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Tips for Winter Driving

2. Make sure that you are able to see and be seen.
Clean all the snow and ice off your windshield,
other windows, outside mirrors, lights and reflectors.
Make sure your vehicle is equipped with good wiper
blades, and that wiper arms are exerting enough
pressure on the blades to ensure a clean sweep. If
moisture or ice build-up on the inside or outside of
your windshield, stop, clean it off and make sure your
defroster is on.
3. Allow vehicles to warm up outside, rather than in a
garage, to prevent carbon monoxide poisoning.
4. Drive at a speed that is safe for weather conditions.
Snow and ice covered roads require speed
adjustments–slow down.

5. Stretch your “following” distance and don’t tailgate.
Winter surfaces increase stopping distance three to
12 times, so smart drivers increase their following
distance. Heavy trucks require a longer stopping
distance on slippery roads than passenger cars.
6. Brake before curves. All vehicles are particularly
sensitive to over-powering, over-steering and overbraking on curves. Unseen hazards around the bend
may require an evasive action, so turn your wheel
slowly and smoothly, keep a consistent speed in the
turn, and tap your brakes carefully if it’s necessary to
slow down or stop.
7. Know whether your vehicle has an antilock brake
system and learn how to use it properly. Antilock
brake systems prevent your wheels from locking up
during braking. If you have antilock brakes, apply
firm, continuous pressure to the brake pedal. If you
don’t have antilock brakes, you may need to pump
your brakes if you feel the wheels starting to lock up.1
8. Use proper lights. Never drive with parking lights
instead of headlights in winter’s early dusk and when
poor visibility is evident. Parking lights can cause an
oncoming driver to think you are farther away than
you are. Keep headlights clean; dirty ones can greatly
reduce your visibility at night.
9. Be prepared in case your vehicle breaks down or
slides off the road. Have the following items on hand:
a charged cell phone, a working flashlight, a shovel,
an ice scraper, blankets, critical medicines and food/
water.
Stay with your vehicle, make sure the exhaust pipe is
clear, only run the vehicle as much as necessary, and
place a bright marker on the antenna.
Types of Winter Weather
The National Weather Service categorizes winter weather
into three primary categories, based on local criteria:
Winter Weather Advisory Issued when snow,
blowing snow, ice, sleet or a combination of these wintery
elements is expected. Be prepared for winter driving
conditions as well as possible travel difficulties. Use
caution when driving.
Winter Weather Watch Issued when conditions are
favorable for a significant storm event such as heavy sleet
or snow, ice storms, blowing snow or a combination of
these elements.
Winter Weather Warning Issued for a significant
weather event including snow, ice, blowing snow or a

combination of these hazards. Travel can become difficult
or impossible in some situations. FEMA advises delaying
travel plans until conditions improve.
Black Ice
Black ice is defined as patchy ice on roadways or other
transportation surfaces that cannot easily be seen. It
is considered to be a deadly driving hazard by the
National Weather Service. Due to the dangerous nature
of black ice, it is important for drivers to be vigilant and
on the lookout for this potential driving exposure in the
winter months.
According to the National Weather Service, black ice
is often clear, with the color of the road surface visible
underneath (black when on asphalt roadways). Black ice
typically forms when snow has melted on the roadways
during the daytime hours and refreezes overnight when
temperatures drop below freezing, making it most
prevalent in the early morning commuting hours.
Black ice does not need the presence of snow to form
and can be a potential driving hazard after a temperature
drop overnight when roads are slick from rainy weather.
Extra caution should be given when driving a vehicle
across a bridge or an overpass, as they tend to freeze
before a traditional roadway. This is due to a combination
of cold air both above and below the bridge resulting
in a lack of heat retention and the formation of ice on
the surface.
Driving Near Snowplows
Snowplows are commonly seen on roadways in winter,
and their size and the act of plowing snow should compel
drivers to follow important safety tips while sharing the
road with these vehicles.
• When loaded with salt, a snowplow may weigh more
than 10 tons, making them more difficult to maneuver
than a traditional vehicle and harder to stop in an
emergency situation–especially in icy conditions.
• Plow trucks generally drive more slowly while
performing salting operations, to ensure the salt being
spread stays within the lanes where it is needed.
• As trucks plow, they often kick up clouds of snow that
may reduce visibility for drivers in adjacent lanes.
• Snow plowing often creates a ridge between
the lanes on a roadway, making lane changing
more challenging.
• As large vehicles operating in poor weather
conditions, snowplows tend to have many blind spots.
Remain several car lengths behind a snowplow where
the road has been freshly cleared. This may also help
F a l l 2 0 2 1 \\\ C R C A T O D A Y
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with visibility, making the driver of the plow aware
that a vehicle is traveling behind them.
Cold-Weather Maintenance Tips
Safe vehicle operation begins before the vehicle
gets on the road. Routine maintenance is a critical
element to ensure safe driving on roadways. This can
be accomplished by making sure that all vehicles are
up-to-date with scheduled maintenance requirements,
ensuring that:
• Oil changes are performed within the manufacturer’s
recommended timelines and brakes are within
their lifespan.
• Tires are in good condition and are at the
manufacturer’s recommended pressure. Tires with
good deep treads are essential for successful
cornering and handling on slippery roads.
• Vehicle inspections are current.
• A mechanic has reviewed the vehicle’s battery, as
its power will drop along with the temperature. For
electric or hybrid vehicles, driving range may be
reduced in colder temperatures.
• Floor mats are the correct size and installed per the
manufacturer’s instructions (and are not folded or
curling) so they do not interfere with the operation
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of the accelerator or brake pedal. Mats should be
secured to prevent them from sliding.
• There are no vehicle recalls (this can be determined
by periodically checking the NHTSA website).
• Gas tanks do not sit at less than half empty, which
may cause fuel lines to freeze.
The information, examples and suggestions presented in this material
have been developed from sources believed to be reliable, but
they should not be construed as legal or other professional advice.
CNA accepts no responsibility for the accuracy or completeness
of this material and recommends the consultation with competent
legal counsel and/or other professional advisors before applying
this material in any particular factual situations. This material is for
illustrative purposes and is not intended to constitute a contract. Please
remember that only the relevant insurance policy can provide the
actual terms, coverages, amounts, conditions and exclusions for an
insured. All products and services may not be available in all states
and may be subject to change without notice. “CNA” is a registered
trademark of CNA Financial Corporation. Certain CNA Financial
Corporation subsidiaries use the “CNA” trademark in connection with
insurance underwriting and claims activities. Copyright © 2020 CNA.
All rights reserved. 1345-RC_C 20201110
To learn more about how to help your clients manage risks and
increase efficiencies, please contact CNA Risk Control at RiskControl@
cna.com or visit cna.com/riskcontrol. (Editors Note: a special thanks to
CRCA Health & Safety Committee Member, Kurt Kollwelter!)

38TH CRCA TRADE SHOW & SEMINARS
JANUARY 19-21, 2022
DRURY LANE, OAK BROOK TERRACE, IL
2022 EVENT
SPOSORS

As the incoming Chicago Roofing Contractors Association 2022 President, I
invite you to attend and participate in the CRCA Welcome Reception, Trade
Show and Seminars!
Mark calendars now for Jan. 19-21, 2022 at Drury Lane Conference Center,
Oakbrook Terrace, IL. Best yet, CRCA’s Trade Show & Seminars are FREE.
Roofing and waterproofing contractors, roofing consultants, specifiers, code
officials, plus building owners and managers - don’t miss over 6 hours of
Continuing Education Credits - AIA, ICC, ALA, IIBEC - all at CRCA’s Trade Show &
Seminars.
Managing a Multi-Generational Workforce - sponsored by CRCA’s Emerging
Leaders and Chicago Women in Roofing Committees
Roofing Week Kickoff Reception
Roofing Industry Breakfast (Free for Specifiers, Roof Consultants, fee for
others)
Protection Against Low Slope Roofing Litigation - Stephen Phillips
Steep Slope Legal Protection - Trent Cotney & Tray Batcher
Navigating Market Volatility - Trent Cotney
Fall Protection Revisited - Frank Marino & CRCA’s Safety Committee
Alternatives to Roof Re-Cover: Coatings & More - CRCA Leader Companies
Roofing Industry Update with NRCA’s Mark Graham
A Little Venting About Venting - Joe Lstiburek
Don’t miss 135 Exhibits & Relationship Building!
Thursday, January 20, 11 am - 5 pm
Friday, January 21, 9 am -1 pm
CRCA’s Trade Show & Seminars continues its national reputation for cutting
edge Educational programming through our Trade Show Committee Members:
Ryan Petrick, Greg Dedic, Matt Adler, Jeanne Beyer, Dave Good, Jason Peterson,
Rod Petrick, Ross Ridder and Tony Roque.
On behalf of CRCA’s Trade Show Committee and our Board of Directors, thanks
to our dedicated Committees, Exhibitors and Sponsors. Because of your time,
efforts, and dedication, our annual CRCA Trade Show & Seminars continues
to be an amazing event!
As president, I invite you to be active in our industry. Join
CRCA and volunteer for a CRCA Committee.
I look forward to seeing you in January at CRCA’s Trade
Show and Seminars!

Mitch Rabin, A-1 Roofing Co.,
2022 CRCA President

REGISTER TODAY AT CRCA.ORG
F a l l 2 0 2 1 \\\ C R C A T O D A Y
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ROOFING WEEK IN CHICAGO 2022 EVENT PROGRAM
WEDNESDAY, JANUARY 19
DRURY LANE - CRYSTAL ROOM

PRE-REGISTRATION REQUIRED
FOR ALL WEDNESDAY EVENTS
& INDUSTRY BREAKFAST

3:00 PM - 5:00 PM
LEADING A MULTIGENERATIONAL WORKFORCE
Sponsored by CRCA's CWIR & Emerging Leaders Committees

Speaker: Carolyn Stern (EI Experience)
With the Generation Z cohort entering the workforce, we manage the most multigenerational
workforce than ever before. Traditionalists, Baby Boomers, Generation X, Millennials, and Gen
Zers are now working side by side under one roof. Learning how to lead a multigenerational
workforce is critical to any companies’ success.

Each generation has its strengths and challenges, and to manage them well, leaders need to
know the unique preferences each generation possesses. Join us in this session to learn how to
lead with emotional intelligence to create inclusion in your workplace, resulting in more
innovative ideas, productive employees, and impressive results.

DRURY LANE HILTON SUITES

5:00 PM
ROOFING WEEK IN CHICAGO: KICK-OFF COCKTAIL PARTY
Sponsored by CRCA's CWIR & Emerging Leaders Committees

Relax, unwind, and get to know your industry colleagues to celebrate Roofing Week 2022. Enjoy
complimentary cocktails and hors d’oeurves with CRCA!

EXHIBIT & SHOW HOURS

Thursday, January 20, 11 am to 5 pm / Friday, January 21, 9 am to 1 pm
REGISTER ONLINE AT CRCA.ORG
FREE EXHIBITS AND SEMINARS (EXCLUDING THURS BREAKFAST)

THURSDAY, JANUARY 20

DRURY LANE CONFERENCE CENTER
9:00 AM - 11:00 AM
CRCA'S “ROOFING WEEK IN CHICAGO" INDUSTRY BREAKFAST
Crystal Room/English Room
The 2022 CRCA Roofing Industry Breakfast panel sets the stage for two days of great education!
Industry Leaders and seminar speakers will give previews to their programs. Topics to include
Building Envelope Litigation, Steep Slope Legal Issues. Navigating Market Volatility, CRCA's
Safety Program, and more!
PRE-REGISTRATION REQUIRED at CRCA.org
FREE to Architects, Specifiers, Roof Consultants, Building Officials. Nominal charge for Contractors,
Manufacturers, Suppliers and Distributors.

1:00 PM - 2:00 PM
STEEP SLOPE LEGAL PROTECTION: WHAT CONTRACORS NEED TO KNOW
English Room

Speakers: Trent Cotney & Tray Batcher (Cotney Attorneys & Consultants)
This seminar will focus on the legal issues associated with steep slope roofing. The topics will
include steep slope specific contract provisions, OSHA defense related issues, navigating defect
claims, and negotiating with homeowners.
***Programming subject to change

AIA, ALA, ICC & IIBEC LEARNING UNITS OFFERED
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DRURY LANE CONFERENCE CENTER  OAKBROOK TERRACE, IL
THURSDAY, JANUARY 20 (cont.)
DRURY LANE CONFERENCE CENTER

1:00 PM - 2:00 PM
FENDING OFF LOW SLOPE LITIGATION
Crystal Room
Speaker: Stephen Phillips (Hendrick Phillips Salzman & Siegel)
Key information for contractors, manufacturers and the design community involving strategies
from leading construction legal expert Stephen Phillips. He will cover court decisions involving
unreasonable contracts, building code compliance / liability, applicability of commercial general
liability insurance with roof defects and more.

3:00 PM - 4:00 PM
NAVIGATING MARKET VOLATILITY
Crystal Room
Speaker: Trent Cotney (Cotney Attorneys & Consultants)
Issues with material availability and price increases continue to plague the industry. This
presentation will discuss the latest issues surrounding the crisis including an in-depth look at the
contract provisions needed for new contracts and how to navigate increased prices and lead
times with existing contracts.

FRIDAY, JANUARY 21

DRURY LANE CONFERENCE CENTER
7:00 AM - 9:00 AM
CRCA SAFETY PROGRAM
Theater
Speaker: Frank Marino (Safety Check, Inc.)
For field workers to estimators, this
important safety seminar will discuss how to
prevent falls through gypsum decks, skylights
and other unsecured rooftop openings. OSHA
and DOL COVID updates will also be covered.

7:45 AM - 8:45 AM
ALTERNATIVES TO ROOF RE-COVER:
COATINGS & MORE
Crystal Room
Speakers: Mark Graham (NRCA), Chris Huettig
(KARNAK), Jim Martin (R.M. Lucas)
This Coatings Panel discussion to educate the
options to roof recovering. Mark Graham will
start
the
presentation
with
code
requirements. This important panel will
follow with discussions on types of coatings,
surface preparation, when to coat and when
not, warranties, product life cycle and more.
***Programming subject to change

9:30 AM - 10:30 AM
A LITTLE VENTING ABOUT VENTING AND
OTHER ELEMENTS OF THERMODYNAMICS
Crystal Room

Speaker: Joe Lstiburek (Building Science
Corporation)
Listen to internationally recognized building
scientist Joe Lstiburek discuss the Science of
Thermodynamics including Ventilation, Attic
Condensation, Air Sealing, Unvented vs. Vented
Attic space, Conditioned Attics / Conditioned
Roofs and other key information for both steep
and low slope roofing installation.

11:15 AM - 12:15 PM
ROOFING TECHNICAL ISSUES
Crystal Room
Speaker: Mark Graham (NRCA)
With building and energy codes, new materials,
air barriers and technical issues constantly
evolving, the roofing industry is becoming more
complex daily. Learn how to navigate industry
minefields from NRCA’s Mark Graham. Key
technical updates for code officials, architects
and specifiers, roof consultants and roofing
contractors will be provided.

Don't forget to stop by the CRCA Booth to register for the daily $500 raffle!
F a l l 2 0 2 1 \\\ C R C A T O D A Y
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Exhibiting Hours:
38th CRCA Trade Show & Seminars
Thursday, January 20, 11 am to 5 pm
Drury Lane Conference Center
Friday, January 21, 9 am to 1 pm
January 19-21, 2022
Register at CRCA.org today!

838 COATINGS - 409
A.C.T. METAL DECK SUPPLY - 203
ABC SUPPLY CO. - 212, 214
ACCULYNX - 36
ALCO PRODUCTS - 716
ARCHITECTURAL BUILDING
SOLUTIONS, INC. - 612
ASA CHICAGO - L3
ATAS INTERNATIONAL, INC. - 607
ATLAS ROOFING CORP- 706, 708, 710
BARGE TERMINAL TRUCKING - 103
BEACON BLDG PRODUCTS - 810-812
BERRIDGE MANUFACTURING CO. - 40
BIG ROCK SUPPLY - 606, 608, 705, 707
BITEC, INC. - 20
BITUMAR USA INC. - 512
BLUE RIDGE FIBERBOARD, INC. - 308
BONE ROOFING SUPPLY - 4, 5
BORAL ROOFING - 306
CARLISLE SYNTEC SYSTEMS - 6
CARLISLE WIP PRODUCTS - 113
CASTLE METAL PRODUCTS - 209
CEDAR SHAKE & SHGL BUREAU - 202
CERTAINTEED ROOFING - 514
CHEM LINK - 305
CHICAGO METAL SUPPLY &
FABRICATION INC. - 411, 413
CHICAGOLAND ROOFERS JATC - 817
CHRIS INDUSTRIES INC. - 34
CORDECK - 701
COTNEY ATTYS & CONSULTANTS - 414
COUNTY MATERIALS - 311
CRCA FOUNDATION - L4
CRS: ALPINE SNOW GUARDS /
KINGSPAN - 501
CRS: MFM BUILDING PRODUCTS - 700
CSI CHICAGO CHAPTER - L2
DA SALES & MARKETING: FLAME ENG/
CHUTES - 611
DATAFORMA - 712
DAVINCI ROOFSCAPES - 804
DERBIGUM - 513
DETEC SYSTEMS LLC - 404
DURO-LAST ROOFING - 314
EAGLEVIEW - 809
EAST LAKE METALS - 808
ECOSTAR LLC - 702
ERSYSYSTEMS / ITW POLYMER
SEALANTS - 204
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EXHIBITOR LISTING

ESTIMATING EDGE - 44, 45
EVEREST SYSTEMS - 605
FAKRO AMERICA LLC - 101
FIBERTITE ROOF SYSTEMS - 39
FT SYNTHETICS - 508
GACO - 301
GAF - 8, 9
GARLOCK CHICAGO - 112, 114, 211, 213
GARZA ROOFING EQUIP & SUPPLY - 310
GCP APPLIED TECHNOLOGIES - 401
GEMCO ROOFING & BLDG SUPPLY - 713
GEOCEL - 510
GEORGIA-PACIFIC GYPSUM - 303
GIUFFRE BROS. CRANES - 106
GULFEAGLE SUPPLY - 511
H.B FULLER / ROYAL ADHESIVES - 28,29
HAPCO INC. - 37
HART & COOLEY - 111
HENRY - 24
HOUSEWORKS DAYLIGHTING
SOLUTIONS, LLC - 806
HRS SUPPLY / HINES RFG & SIDING - 402
HUNTER PANELS - 14
IB ROOF SYSTEMS - 32
ICP BUILDING SOLUTIONS GROUP - 21
IKO ROOFING PRODUCTS - 19
INDUSTRIAL CORK CO., INC. - 10
INLAND COATINGS - 807
INTERNATIONAL LEAK DETECTION - 11
IR ANALYZERS / VECTOR MAPPING - 816
JJ SUPERIOR METAL INC. - 31
JOBBA TRADE TECHNOLOGIES - 207
JOHNS MANVILLE - 614
KARNAK CORPORATION - 102, 104
KEMPER SYSTEM AMERICA, INC. - 406
KIRSCH BP/ SHARKSKIN ROOF
UNDERLAYMENTS - 613
LAKEFRONT ROOFING SUPPLY - 25, 26
LAKESHORE RECYCLING SYSTEMS - 412
LATINO WORKER SAFETY CENTER - 503
LEADING EDGE SAFETY - 718
LEISTER TECHNOLOGIES - 312
LIVEROOF - 505
LOMANCO, INC. - 15
LURVEY SUPPLY - 30
MALARKEY RFG PRODUCTS - 405, 407
MARATHON ROOFING PRODUCTS - 12
MID-STATES ASPHALT - 43
MIDWEST ROOFING SUPPLY - 506
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MULE-HIDE PRODUCTS - 210
NRCA - L1
NOVAGARD - 35
OMG ROOFING PRODUCTS - 1, 2
OMNI ECOSYSTEMS - 408
PAC-CLAD | PETERSEN - 709, 711
POLYGLASS U.S.A. INC. - 704, 703
PRO FASTENING SYS., INC. - 22, 23
PROGRESSIVE MATERIALS, LLC - 33
R.M. LUCAS CO. - 507, 509
RAPTOR SYNTHETIC
UNDERLAYMENTS - 208
RESISTO, A DIV. OF SOPREMA - 309
RICHARDS BUILDING SUPPLY - 107
RK HYDRO-VAC, INC. - 105
ROOFERS & WATERPROOFERS
LOCAL 11 - 818
ROOFMASTER PRODUCTS CO.- 109
RUNNION EQUIPMENT - 16, 17
SAFETY CHECK INC. - 313
SAFETY RAIL COMPANY - 403
SASHCO - 805
SENTRY BLDG INNOVATIONS - 38
SHEET METAL SUPPLY LTD. - 802, 801
SIEVERT INDUSTRIES - 814
SIKA SARNAFIL - 41, 42
SJ MALLEIN & ASSOCIATES - 302, 304
SOPREMA - 307
SOUTHWIND RAS LLC - 205
TARCO - 18
TILCOR - 108
TRUFAST - 7
TUFFWRAP INSTALLATIONS, INC. - 3
UNITED ASPHALT COMPANY - 815
USG SECUROCK - 610
VAC-IT-ALL SERVICES, INC. - 201
VB SYNTHETICS - 714
VELOCITY ROOF VAC SERVICE - 609
VELUX SKYLIGHTS - 410
VERSICO ROOFING SYSTEMS - 13
VFC - 206
WALTER PAYTON POWER
EQUIPMENT, LLC - 803
WICKRIGHT/365 CONSTRUCTION
TENTS - 110
WINDSMART SYSTEMS - 27

Roof Talk—Contractor
If You Attend CRCA Events, Can You Describe
a Benefit of Attendance?
There is always something to learn from attending a CRCA
event, these events keep us up to date on all current
regulations and safety protocols. The roofing industry is
always evolving, and CRCA is at the forefront of providing
the necessary information to move our company forward.
Company: Filotto Roofing, Inc.
Location: Crest Hill, IL
Business Founded: 1987
Number of Employees: 35
Joined CRCA: March 26, 2004

What Services Does Your Business Offer?
Filotto Roofing is a commercial and residential steep slope
roofing contractor. Our services include asphalt shingles,
wood shakes, synthetic products and clay tile. We also
have a dedicated service division for all types of steep
slope repair work.

What Value Does CRCA Membership Bring
to You?
It allows us to interact and learn from other roofing
professionals that are facing the same challenges that we
encounter. This membership also allows us the opportunity
to attend the many seminars, social luncheons, and
various other informative events provided by CRCA.

What Advice Would You Give a New
CRCA Member?
Get involved through a committee or attending any CRCA
events that are offered. There is a wealth of information and
knowledge to be gained by being a member of CRCA.

Where Do You See Your Business in
5-10 Years?
We plan to continue to grow by servicing our existing
clients and gaining new opportunities through our past
successes. We pride ourselves in employee retention and
we look forward to continuing this in the future.

What Is Your Best Business Memory to Date?
There have been many over the years, but our favorite
memories are working alongside the roofing professionals
and suppliers that we have created lasting relationships with.

How Did You Learn About CRCA?
We learned about CRCA through our existing clients
and consultants.
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Roof Talk—Associate

Company: Malarkey Roofing Products
Location: Portland, OR; Oklahoma City, OK;
South Gate, CA
Business Founded: 1956
Number of Employees: 500
Joined CRCA: 2011

What Services Does Your Business Offer?
Industry-leading, sustainably-designed, high-performance
roofing materials.

Where Do You See Your Business in
10 Years?
Manufacturing increasingly sustainable roofing products
that lead the industry in performance and reliability.

What Is Your Best Business Memory
to Date?
Introduction of the first smog-reducing roofing shingle
in 2019.

How Did You Learn About CRCA?
Through our district sales manager, Tom Fisher.

What Value Does CRCA Membership Bring
to You?
As a company founded in Portland, Oregon, we value our
CRCA membership to create dialogs with local contractors
about our products and to hear first-hand, how they
perform on the job.

What Advice Would You Give a New
CRCA Member?
The CRCA is a great resource for local contractors to
continue their education, stay atop of the latest news, and
connect with like-minded people in the industry.
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The Latest Legal Challenges to the
OSHA ETS
By Trent Cotney

Since the Biden Administration
announced a variety of vaccine
mandates and COVID-19
related standards, there has been
a variety of legal challenges.
On November 29, 2021, a U.S.
District Court for the Eastern
District of Missouri issued a
preliminary injunction staying
the enforcement of vaccine
Trent Cotney
mandates for health care
workers. Similarly, on November
30, the Western District of Louisiana issued a preliminary
injunction staying the enforcement of the COVID-19 Centers
for Medicare & Medicaid Services (CMS) vaccine mandate.
On the same day, a U.S. District Court judge in Kentucky
issued a preliminary injunction on the Biden administration
federal contractor vaccine mandate.
At the November 9th CRCA Membership Meeting, CRCA
Members had a spirited discussion around the new OSHA
Emergency Temporary Standard (ETS). If you have been
following the details surrounding the Occupational Safety
and Health Administration (OSHA) emergency temporary
standard (ETS) related to the COVID-19 vaccine, you
know that the ETS is in limbo. And you may wonder what
will happen next.

The 5th Circuit Stay
On November 5, OSHA issued an ETS that called for
private employers with 100 or more employees to enact
vaccine policies for their companies. These policies
would require that workers be vaccinated or submit to
weekly COVID-19 testing. This directive was immediately
questioned by organizations, agencies, and state
governments that opposed it. Many saw this requirement
to be an example of government overreach.
On November 6, the 5th U.S. Circuit Court of Appeals, a
conservative court located in New Orleans, temporarily
suspended the requirement as it considered the
challenges levied by employers and other entities. Then,

on November 12, the 5th Circuit confirmed its ruling and
issued a stay on the directive. The order reaffirming the
stay is a scathing opinion where the 5th Circuit questioned
among other things the existence of “grave danger,”
which is required for an emergency standard.

The 6th Circuit Consolidation
The 5th Circuit was not the only court in which OSHA
ETS lawsuits had been filed. In fact, there are more
than 30 nationwide lawsuits. These have now been
consolidated for one court to hear. On November 17,
via a lottery system, the 6th U.S. Circuit Court of Appeals
was selected to hear the challenges. This court, based in
Cincinnati, is comprised of 16 judges, and of those, five
were appointed by Democratic presidents, and 11 were
appointed by Republican presidents. In the coming weeks,
that court will decide whether to agree with the 5th Circuit
and halt the ETS or to lift the stay and allow the ETS to go
into effect. In the end, it is possible that the U.S. Supreme
Court will ultimately decide this case.

So, What Should You Do?
The initial deadlines that OSHA stipulated are on hold;
however, employers would be wise to prepare the policies
and documentation needed regardless of whether the
ETS moves forward. We have heard numerous reports
throughout the Chicago area and Illinois of customers
requiring contractors to have vaccinated crew members.
As a result, it makes sense to identify which of your workers
have been vaccinated and which have not, train on
COVID-19 risks, CDC guidelines, and the vaccine process.

How Employers Prepare?
Prior to this announcement, many employers with more
than 100 workers had begun exploring and implementing
administrative changes within their companies to comply
with OSHA’s ETS including:
• Review process for tracking vaccinated employees. If
not yet done so, work with HR to adopt a procedure
for knowing who is vaccinated and who is not. This
will involve getting proof of vaccination via original
F a l l 2 0 2 1 \\\ C R C A T O D A Y
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•

•

•

•

vaccination cards or copies of them. Keep these
details confidential, similar to all medical information.
Decide if you will enforce the mandate or allow for
testing. As an employer, you are within your rights
to make vaccination a term of employment. If you
opt not to, you must ensure that your unvaccinated
employees are tested weekly.
Devise a plan for tracking results. Tracking the testing
results is critical with good recordkeeping. If testing is
not free, follow applicable state and federal laws to
determine if you or the employee must pay.
Work out how to address requests for
accommodations. If you decide to mandate
vaccination, employees who request religious or
medical exceptions must be accommodated, in
keeping with the Americans with Disabilities Act
(ADA) and Title VII. Be sure that all your responses to
accommodation requests are fair and that you treat
all employees equally.
Prepare for employee resistance. Whether you fully
adopt the mandate or allow for weekly testing, some
workers will not comply. Create a game plan with HR
for handling those employees. Some may resign over
the vaccine issue, so duties will need coverage or
replacements hired. Others may refuse and cause you
to consider disciplinary action, including termination.

• Plan for OSHA inspections. OSHA will continue
workplace inspections and investigators will be
monitoring all previous COVID-19 safety guidelines
and will likely ask about your vaccination policy.
Keep accurate and thorough documentation on
policies and processes for proving vaccination and
tracking testing.

Final Thoughts
Navigating the COVID-19 pandemic has been
challenging for businesses in every industry and of every
size. For now, continue following all the health and safety
protocols in place, and begin to prepare for what lies
ahead, considering all scenarios. Consult legal counsel as
needed to help protect your company’s best interests.
Disclaimer: The information contained in this
article is for general educational information
only. This information does not constitute legal
advice, is not intended to constitute legal advice,
nor should it be relied upon as legal advice for
your specific factual pattern or situation.
Trent Cotney, CEO of Cotney Attorneys & Consultants, is an advocate
for the roofing industry, and is General Counsel of CRCA and NRCA.
For more information, contact the author at 866.303.5868 or go to
www.cotneycl.com.

Before you go up high, see beyond the
“footprint” of your next commercial
reroof. Stop at the lightning protection
system.
Balance your roofing experience with
the experience of a lightning protection
specialist.
Move forward efficiently.
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Fall Prevention Systems Are Only
Effective When Combined With Fall
Prevention Thinking
Reprinted with permission of Fabenco

F

all hazards are common in manufacturing and
industrial facilities. In fact, there are potential
dangers at every turn. It’s your duty to provide
your workers with a safe workplace which includes
installing fall prevention systems. But it’s not necessarily
enough to make sure that you have all the proper OSHA
fall protection devices and systems in place. You also need
to cultivate a safety-first culture in your organization which
begins with you leading by example and encouraging
your workers to do the same.

What Is Fall Prevention Thinking?
It’s vital that you have written safety policies and
procedures in place so that your employees know what’s
expected of them. But this is only the beginning. To
cultivate the safety-first culture your company needs, you
have to take things a step further. Fall prevention thinking
begins at the top with mandates, rules, and expectations
coming from ownership and management. A good leader
doesn’t just tell workers what to do; they lead by example.
You need to let your employees know that safety is your
number one priority.

Benefits of a Safety-First Culture
Although a good salary and benefits will attract talent,
they’re only part of the reason people will stay with your
organization. When you promote a safe work environment
and make that commitment clear, employees are much
more likely to express job satisfaction and loyalty. Some
other benefits your company will reap include:
•
•
•
•

Fewer Workplace Injuries and Accidents
Increased Productivity
Improved Employee Engagement
Lower Employee Turnover

A few of the characteristics of a company with a safetyfirst culture include:

• Empowered Managers Who Strive to Positively
Change the Work Environment
• Employees Are Encouraged to Take Action to Make
Safety Improvements
• Team Members Feel an Obligation to Themselves and
Others to Stay Safe
• Investing in Fall Prevention Systems, Equipment, and
Training Is a Priority

How to Implement a Fall Prevention Plan
The first step in creating a safe workplace is developing
a plan that suits the needs of workers. That begins with
an honest evaluation of the fall hazards workers face.
This step should be done by a qualified individual who
is a safety expert. Every potential fall hazard needs to
be noted so that it can be mitigated or eliminated. To
encourage workplace safety, it’s necessary to:
• Train employees to recognize and avoid fall hazards.
• Ask workers about their safety issues or concerns.
• Implement safety procedures based on input from
your team.
• Encourage employees to be mindful of
everyone’s safety.
• Reward safe behaviors.
• Change unsafe practices with additional training.

Choose the Right Fall Prevention Systems
With a pervasive safety-first workplace mentality, your
organization can avoid many of the pitfalls of an unsafe
workplace. However, you can’t just make rules, monitor
your workers, and talk about safety. You need to take
concrete action to address and eliminate as many fall
hazards as possible in your facility. OSHA fall protection
guidelines don’t require a specific solution for a fall
hazard; it’s up to you to make that choice. However,
OSHA does require your fall safety devices and
equipment to meet certain standards including:

• Leaders That Are Committed to Employee Safety
F a l l 2 0 2 1 \\\ C R C A T O D A Y
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Guardrails and Safety Railing
Rails are, by far, the most common passive fall protection
used in industrial facilities. They’re suitable for a variety
of applications including rooftops, on mezzanines and
other elevated surfaces, around dangerous equipment
and machinery, and even as traffic control. Any guardrail
you use must meet the following criteria in order to comply
with OSHA standards:
• The top rail has to be 42" (+ or–3") above the
walking/working surface.
• Guardrails must withstand 200 lbs. of force without
failing or deflecting to less than 39".
• Midrails are required to take a force of at 150 lbs.
without failure.
• Rails have to be made of smooth material that won’t
snag, scratch, or injure employees.
Safety Gates and Swing Gates
You can’t block off areas of your facility completely.
Workers need to be able to get into and out of an area
with as little hassle as possible. Entrances to elevated
work surfaces, ladderways, restricted areas, and other
dangerous areas of your facility can be protected and
accessible with the right gate. Your safety gate or swing
gates must meet OSHA’s safety gate standards including:
• Industrial gates must meet the same height and
strength criteria as noted above for guardrails.
• A safety gate must swing or slide away from the hole
or opening it’s protecting.
• Industrial swing gates must be self-closing per OSHA
1910.29 (b).
• There cannot be any opening of more than 19" at its
smallest diameter on the gate.
Fall Arrest and Fall Restraint Systems
In addition to guardrails and a safety gate, you may also
need to provide workers with additional fall protection
systems. Fall restraint systems like a harness and lanyard
allow workers to access areas that are potentially
dangerous without risk of falling. Fall arrest systems like
a harness, anchor point, and self-retracting lifeline stop a
fall that’s in progress, so the individual does not reach the
level below.
• Lanyards and lifelines must have a minimum breaking
strength of 5,000 lbs.
• D-rings, snap hooks, and carabiners must be proof
tested to a minimum tensile load of 3,600 lbs.
• Anchorages must be able to handle at least 5,000
lbs. for each employee attached.
• Harnesses, lifelines, and other components must be
inspected for damage or wear before each use.
26
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OSHA Fall Protection Advice and Assistance
It’s your obligation to provide a safe workplace for your
employees, and you can do that by concentrating on
reducing potential fall hazards. But no matter how many
guardrails, swing gates, and other fall prevention systems
you install, without a safety-first culture, you’re missing the
boat. Your employees need to see you as a leader who
cares about their safety, and you can do that by setting a
good example.
Train your new employees and provide ongoing training
to keep safety issues in the forefront. If you need some
help with your fall safety protocols, equipment, or training,
contact a safety expert to assist you.
Reprinted with permission from Fabenco by Trachtel®
For more information, contact Jim Dvorak at CRCA
Member Big Rock Supply, jim@bigrocksupply.com or
(630) 206-1192 Ext: 104, Jim Rakas, Great Lakes Sales
& Marketing, jrakas@glsmi.com, or Fabenco, at www.
tractel.com.

Industry News
By CRCA Staff

CRCA News
CRCA Members Gather Again in Person!
CRCA held the following in-person events this late summer
and fall:
• CRCA’s Contracts & Insurance Committee teamed
up with the Health & Safety Committee at Chicago’s
Revolution Brewery to learn from Trent Cotney
(Cotney Attorneys & Consultants) and Frank Marino
(Safety Check Inc.) on safety and liability.
• September’s Membership Meeting at Pin Stripes,
Oakbrook, hosted by CRCA’s Building Envelope
Committee featured a Project Sequencing Panel
consisting of Steve Black (Power Construction),
Patrick Reicher (Raths, Raths & Johnson) and George
Patterson (Bennett & Brosseau Roofing, Inc.)
• CRCA’s Chicagoland Women in Roofing toured Omni
Ecosystems on September 23, to learn about the
innovative approach to vegetative roofing and storm
water management. CWIR also launched the 2021
food drive, to benefit the New Trier Food Pantry.
• On October 14, CRCA’s Emerging Leaders gathered
at TopGolf to network and try their hands at a little
of competitive Golf. CRCA thanks Hunter Panels for
supplying the winning four-some, Brady, and Austin
Keller (Sterling Roofing), Joshua May (HC Anderson
and Ryan Blad (838 Coatings) with lobsters!

• CRCA’s November 9th Membership Luncheon and
Meeting featured Trent Cotney (Cotney Attorneys &
Consultants) and Frank Marino (Safety Check Inc.) to
discuss the new OSHA Vaccine Mandate.
• CRCA’s Annual Awards Dinner on December 4th
recognized achievements of excellence in the
roofing and waterproofing industry for 2021.
Recipients included:
• Gold Medal Safety Award–Riddiford
Roofing Company
• Award of Excellence–Jeff Thompson, Olsson
Roofing Company Inc.
• Associate of the Year–Bone Roofing Supply.
• Bill Lynch (Olsson Roofing Company, Inc.) and
Marty Headtke (Roofers Local 11 JATC) were
recognized as well for their contributions as
trustees on the Local 11 Health, Welfare and
Pension Fund. Both are retiring from the Roofing
Industry at the end of the year. Both of these
industry leaders are leaving big shoes to fill!

CRCA Announces 2022 Board
At the November 9th CRCA Membership Meeting, the
following board election information was announced:
2022 Officers with Terms Expiring 12/31/22:
• President–Mitch Rabin, A-1 Roofing Company
• 1st Vice President–Kevin Froeter, Sterling Commercial
Roofing, Inc.
• 2nd Vice President–Dominic Dunlap, DCG Roofing
Solutions, Inc.
• Treasurer–Larry Marshall, III, L. Marshall Roofing &
Sheet Metal, Inc.
• Secretary–Jim Prusak, Prusak Construction & Roofing, Inc.
• Past President–Mark Duffy, Elens & Maichin Roofing
& Sheet Metal, Inc.
Contractor Directors with Terms Expiring 12/31/2024:

CRCA Photo–Mike Lowery presents Hunter Panel
Lobster Certificates

• Matt Adler, Adler Roofing & Sheet Metal
• Kevin Filotto, Filotto Roofing Co.
• Bob Prette, Tidwell Roofing & Sheet Metal
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Associate Director with Term Expiring 12/31/2024:
• Mike Lowery, A&D Building Products
CRCA would like to extend a huge thank-you to board
members completing their terms:
• Past President–Troy Wormley, W.B.R. Roofing
• 2nd Vice President–Jay Adler, Adler Roofing &
Sheet Metal
• Associate Director–Jeff DeJong, Industrial Cork Co.
Directors with continuing terms include Joan Crowe,
Casey Fraher, Dan Henshaw, Mark Moran, Bill O’Brien,
Ryan Petrick, Shawn Sullivan, and Rebecca Troche.

CRCA Holds In-Person Committee Day
On December 8th, over 60 CRCA Committee Volunteers
met in person to review 2021 activities and goals and to
plan for 2022. While the planning for the current year
was held remotely last January, the committee members
felt great energy by meeting in person now to steer the
organization forward for 2022.

OMG Announces New Adhesives Manager
In October, OMG announced the addition of Eric
Frazier as the new market manager for its growing line
of roofing adhesives. Frazier will be responsible for
developing marketing strategies for the adhesive product
category including the OlyBond500 Adhesives line. For
more information, visit OMGRoofing.com or call 800633-3800.

Omni-Ecosystems Awarded Illinois Grant
As part of the Rebuild Illinois Economic Development
Campaign, Governor JB Pritzker and the Illinois Dept. of
Commerce Economic Opportunity (DCEO) announced
the awarding of eleven new state project grants, estimated
to unlock $75.5 million in investments. The goal of these
grants is to create new jobs and improve economic
development in underserved communities.

CRCA Educates to Building Officials
CRCA Executive Director Bill McHugh spoke to the
Suburban Building Officials Conference (SBOC) in
November, presenting key information on roofing related
provisions in the International Building Code (IBC) and
both residential and commercial in the Illinois Energy
Conservation Code (IECC). Contact info@crca.org if your
organization is looking a speaker for code education or
other roofing specific topics.

Bone Roofing Supply
Celebrates 50 Years!
In September of 1971, Bone
Roofing Supply was born during
a pivotal discussion around
the dinner table with parents
Clay and Hope Bone. Joining
forces with their two college sophomores and taking out
a second home mortgage, they jumped into the world
of roofing materials distribution, building a company
using the simple concept of “Service.” Today, Bone
Roofing Supply is well known in the Chicagoland Roofing
Community and beyond, growing the operation with the
expertise and hard work of the third generation of Bones,
who will continue to follow the service vision of their
grandparents and to also expand this vision as they move
into the next chapter.
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IL Gov. Pritzker was on hand to congratulate Omni Ecosystem
(Omni Ecosystems photo)

CRCA Associate Member firm Omni Ecosystems, who
design, supply, construct and maintain vegetative systems
to the roofing community and others was one of the
grant recipients. Molly Meyer, CEO and Founder of
Omni Ecosystems stated, “The Rebuild Illinois Regional
Economic Development grant will provide critical
capital infrastructure funding, transforming a currently
underutilized manufacturing site on the South Side of
Chicago into a source of economic advancement, so
that Omni and our neighbors can invest in people and
in inclusive economic opportunity.” The project will help
convert the Bronzeville 98-year, 50,000 square foot
bottling facility to expand office and co-working space for
community businesses, creating a total of 280 new jobs.
For more information, visit omniecosystems.com.

SRS Expands in Chicago
SRS Distribution Inc. announced the recent acquisition
of Acorn Roofing Supply, Prairie State Exterior Products
and 55 Building Supply. Founded in 1984 by Richard

Sawilchik and run today by Bryan Sawilchik and Ross
Ridder, the company operated as a distributor network
of residential and commercial roofing, siding and other
related products.
Dan Tinker, SRS President and CEO commented, “We
are very pleased to announce the acquisition . . .The
Company has a long history in Chicago and will be a
perfect complement to expand our footprint in the market.
Bryan and Ross have been excellent stewards of the
Company’s legacy as it passed into its second generation
of family ownership . . .” For more information, contact
www.srsdistribution.com.

Petersen Promotes Weis to VP
CRCA member Petersen announced the promotion of
Mike Weis to Vice President, Sales and Marketing in
October, which precedes the planned retirement of
President Mike Petersen in 2022.
As part of Petersen’s efforts to integrate all Carlisle
Construction Materials brands, including Petersen
and its PAC-CLAD architectural metal products into its
organizational structure, Weis was chosen due to his
extensive leadership experience with Petersen. Per Nick
Shears, Carlisle Construction Materials President, Weis
“…will be a key figure in the continued geographic of
Petersen, which, along with Drexel Metals, will remain an
independent brand as part of the Carlisle Architectural
Metals Group.” For more information, contact Rob
Heselbarth at rheselbarth@petersonmail.com.

Jobba Announces Tools and Features
to Platform
Roofing Industry data flow and management software
provider and CRCA Member Jobba announced this
fall the addition of new API connections, scheduling,
estimating, and accounting to its platform. Scott Keith,
Jobba CEO stated “We are tuned into the industry and the
overriding need for roofing contractors to manage their
own data.” Keith continued “Our newest API connections
provide roofing companies the tools to move their data
in multiple ways that enable all operations including
advanced accounting, reporting and data security.” For
more information, contact karol.wayman@jobba.com.
Gulfeagle Supply announced on December
2, 2021, the acquisition of Quality Building Supply in
Chicago. Founded over 65 years ago and acquired
by Walter Piton, the business expanded to two area
locations. Piton and his team will continue to manage both
locations as part of the Gulfeagle growth.

GAF announced the retirement of Mike Spence.
With a beginning as many in the industry do, Spence
started working for his dad’s roofing company, J.W.
Spence, while in elementary school. He was hired by US
Intec in 1981, where he spent 23 years in many different
roles before the firm was acquired by GAF. Spence
finished with GAF as a Senior Territory Manager. Thanks
for your contributions, Mike!

Assurance Announces New CFO
In October, Assurance
(Marsh McLennan
Agency) announced that
Karen Keeley, senior vice
president and controller
will success David
Suchomski as Chief
Financial Officer. Effective
on December 31, 2021,
Suchomski will retire after
27 years with the agency. “Assurance has built perhaps
the most recognized workplace culture in the industry, a
talented group of 500+ colleagues and a growth engine
that never seems to stop churning . . .” stated Heeley.

38th Annual CRCA
Trade Show &
Seminars - January
19-21, 2022
Register to attend at
CRCA.org this important
FREE industry at CRCA.org! Learn from industry
experts with over 11 hours of industry education to
choose from and the opportunity to learn about the
newest roofing products and services from the over 135
industry exhibitors.
Programming topics include Leading a Multigenerational
Workforce, Steep Slope and Low Slope Legal Protection,
Navigating Market Volitivity, Alternatives to Roof ReCover, Venting and Roofing Technical Issues.
PRE-REGISTER TO SAVE TIME STANDING IN LINE!
While the Wednesday events and the Thursday Industry
Breakfast require individual session pre-registration and
may fill quickly, the Thursday and Friday seminars are
included in the general registration. The Exhibit Hall is
included with all registrations and is FREE!
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Other Industry News

Construction Industry Loses Three Friends
William (Bill) Glenn passed
away on August 20, 2021. Glenn
attended Dartmouth College,
where he received both a B.A.
and an M.B.A. After graduation,
he returned to his hometown to
work for the family business,
Olsson Roofing Company. He
eventually purchased it and ran it
for 40 years, growing the roofing contractor firm into one
of the largest commercial roofing and sheet metal
companies in the greater Chicagoland area since its
inception in 1914.
CSI Chicago Chapter shared
the loss of CSI Member Alan
B. Itzkowitz, on September 30,
2021, from a short battle with
pancreatic cancer at the age of
71. Itzkowitz was involved in the
specification writing process
throughout his entire career,
starting with writing project specs,
training architects and engineers and eventually becoming
an in-house specification writer. He served as a member
of the City of Chicago Public Building Commission, both
the Chicago Chapter and the Norther Illinois Chapter of
CSI as well as many others. IN 2010, he started ABI
Specifications Consulting, where he remained for the rest
of his career.
Bennett & Brosseau Founder,
Norm Brosseau passed away on
December 7, 2021. He founded
this industry roofing contractor
firm in 1971, which is celebrating
its 50th year as a third generation
roofing contractor firm.

International Union President
Announces Retirement
Kinsey M. Robinson has announced his retirement as
International President of the United Union of Roofers,
Waterproofers and Allied Workers, effective on January
8, 2022. International Secretary/Treasurer Jim Hadel
was elected to assume this role, with Mitch Terhaar to fill
Hadel’s role. After 55 years of union membership, with
37 years as an officer, Robinson stated “…It is now time
to turn the reins of power over to a younger generation
of leaders. Change is positive and necessary in order for
30
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new ideas and strategies to emerge so that our union may
continue to grow and prosper.”
Larry Marshall Receives MRCA Honor
At the November 2021 MRCA Expo in Milwaukee, WI,
Larry Marshall, L. Marshall Roofing & Sheet Metal, Inc.
was recognized with the James Q. McCawley Award.
First awarded in 1969, the prestigious award is given to
an individual in recognition of their devotion to the roofing
industry. Congrats Larry!

MRCA Photo

IIBEC Chicago
Announces
Annual Meeting
The Hyatt Lodge will be
the location of the January
19, 2022 IIBEC Chicago Annual Meeting. The program
will be from 8:00 am to 6:00 pm and will feature the
following four technical sessions:
• Developing & Implementing a Building Construction
Quality Program – Angelo Trapani (The
Walsh Group)
• Critical Details for Durable Masonry Facades – Jeff
Diqui (International Masonry Institute)
• State of the Roofing Industry – Melissa Lieb (Mac
Brady Associates), Ryan Schultz (SJ Mallein &
Associates), Rolf Snobeck (Tecta America)
• Lightning Protection Systems for Building Enclosure
Consultants – Tim Harger & Kelly Collins (Lightning
Protection Institute)
To register, Chicagoarea.iibec.org / events or contact
info@chicagoarea.iibec.org
CSI Chicago Announces Certification Study Class
CSI Chicago will be holding a CSI Chicago CDT® Exam
Prep Study Classes, starting on February 9, 2022, in a
Virtual Class format. This series of exam prep classes are
designed to help attendees sit for the CSI Construction
Documents Technology (CDT) Certification. AIA/CES

credits will be offered. For more information, contact the
CSI Chicago Chapter at info@csichicago.org or 773466-4147.
IRS Changes Per Diem Rates for Business Travel
in 2022
The IRS recently updated the per diem rates for business
travel for fiscal year 2022, which starts on October 1,
2021. Using the IRS “Hi-Low” method for accounting of
areas of the country with higher cost of living, the per
diem rate for all high-cost areas within the continental
United States is $296 for post-September 30, 2021,
travel (consisting of $222 for lodging and $74 for meals
and incidental expenses). For all other areas within the
continental United States, the per diem rate is $202 for
post-September 30, 2021, travel (consisting of $138 for
lodging and $64 for meals and incidental expenses).
The IRS also modified the list of high-cost areas for postSeptember 30 travel. Consult your tax professional for
a list of these locality changes as well other updated
restrictions and incorporate these into your company
policy for 2022.

HIGH-QUALITY
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COMPOSITE FLOOR DECK
METAL DECK ACCESSORIES

Visit Us At The
2022 Trade Show
~ Booth 701 ~

 SHORT LEAD TIMES
 COMPETITIVE PRICES
 PRODUCED TO LENGTH SPECS
877-857-6400
sales@cordeck.com
| 877.857.6400 | cordeck.com
sales@cordeck.com | cordeck.com

M.W. POWELL COMPANY
SINCE 1847

CRCA Member - NRCA Member - MRCA Member - HACIA Member - MBE Certified

P: 773-247-7438
F: 773-247-7441
3445 S. Lawndale Ave.
Chicago, IL 60623

All types of low slope roofing
High-Rise work
Vegetative Roof Systems
Architectural Sheet Metal

IL LIC # 104.000206
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CRCA Contractor Members
The Contractor Members of the Chicago Roofing Contractor Association install all types of roofs, including reflective single ply, modified bitumen, built up, gravel, reflective
coatings, shingle, shake, slate and tile, vegetative garden or photovoltaic coverings. From formation following the Great Chicago Fire of 1871, CRCA Members have moved
with the times and technology, yet continue to maintain some of the same goals set forth over 140 years ago. To find a CRCA Professional Contractor, visit www.CRCA.org.

1st Home Improvement...............................(847) 496-5530
A+ Roofing Co., Inc.....................................(630) 227-1111
A-1 Roofing Co.............................................(847) 952-3600
Active Roofing Co., Inc...............................(773) 238-0338
Adams Roofing Professionals, Inc...........(847) 364-7663
Adler Roofing and Sheet Metal, Inc........(815) 773-1200
Advanced Roofing & Woodworking Inc.....(630) 231-7663
Aegis Construction Group, Inc. ................(630) 709-8121
Air Pressure Damp Proofing......................(847) 394-4100
All American Exterior Solutions.................(847) 438-4131
All Sealants, Inc...........................................(708) 720-0777
Allendorfer Roofing Co., Ltd.....................(773) 463-7808
Allied Waterproofing, Inc..........................(630) 654-9700
Anderson & Shah Roofing Inc...................(815) 741-0909
Anthony Roofing Tecta America LLC.........(630) 898-4444
Apex Exteriors, Inc......................................(847) 531-8960
Bennett & Brosseau Roofing, Inc.............(630) 759-0009
BP Roofing Solutions, LLC..........................(815) 519-7442
Care Sheet Metal & Roofing, Inc.............(708) 387-9784
Champion Roofing, Inc. .............................(847) 673-7663
Clark Roofing Co..........................................(708) 681-2200
Coleman Roofing, Inc..................................(708) 755-6800
Combined Roofing Services LLC................(630) 231-4422
Complete Building Maintenance Co.........(630) 932-7890
Connelly Roofing, Inc..................................(630) 941-8598
Countryside Roofing, Siding &
Windows, Inc..........................................(847) 221-5600
CPR Roofing, Inc..........................................(815) 399-6989
Crawford Roofing Experts, LLC.................(708) 385-5555
Crowther Roofing &
Sheet Metal & HVAC.............................(815) 726-2400
CSR Roofing Contractors, Inc. ..................(708) 848-9119
Custom Roofing Contracting LTD...............(847) 639-8400
DCG Roofing Solutions Inc.........................(847) 296-6611
Deady Roofing & Construction, Inc..........(708) 672-0874
Deluxe Roofing Inc......................................(847) 404-9775
Distinctive Roofing, Inc...............................(815) 986-0831
Domain Corporation....................................(773) 628-0001
Dunne Roofing Company............................(847) 696-1643
DuSable Construction Co............................(773) 463-9290
E. Ariel Roofing Solutions LLC...................(224) 357-8745
Economy Roofing..........................................(773) 521-2000
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Elens & Maichin Roofing &
Sheet Metal, Inc.....................................(815) 727-2689
Elite Home Restoration, Inc.......................(630) 823-8580
F & G Roofing Company, LLC....................(708) 597-5338
Feze Roofing, Inc.........................................(630) 530-5944
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Filotto Construction......................................(815) 740-5461
Foremost Improvements Inc.......................(847) 376-8617
Freeport Industrial Roofing........................(815) 235-5350
Galewood Tuckpointing &
Roofing Co., Inc......................................(708) 452-7900

Lifting Equipment for the Roofing Industry

New and Used Equipment for sale and rent

Rental Cranes available by the day, week, month, or longer

Knowledgeable Technicians factory trained to do the job right
Large Parts Inventory ready for delivery

Call us or visit our new, state of the art facility!
800-824-6704 • 6201 East Avenue, Hodgkins, IL 60525
www.runnionequipment.com

CRCA Contractor Members
GC Roofing LLC.............................................(773) 766-3421
Gluth Brothers Roofing Co.........................(219) 844-5536
Gold Standard Restorations Inc................(847) 559-0776
H.C. Anderson Roofing Company, Inc.....(815) 624-4129
Henson Robinson Company.......................(217) 944-8451
Huebner Roofing Inc...................................(630) 257-9394
Huuso..............................................................(630) 200-1419
Inside-Out Roofing.......................................(630) 406-3000
J. P. Larsen, Inc...........................................(708) 293-7662
Jerry & Sons Roofing &
Remodeling, Inc......................................(773) 457-4682
Jones & Cleary Roofing /
Sheet Metal Co., Inc.......................(773) 288-6464 x23
Joneson Roofing and Home Repair.........(773) 474-4963
KBC Exteriors LLC.........................................(708) 497-3737
Kerry Roofing & Masonry..........................(708) 422-3004
Knickerbocker Roofing &
Paving Co., Inc.......................................(708) 339-7260
Knorr & Myers Roofing Co........................(815) 654-1878
Korellis............................................................(708) 607-3200
Kreiling Roofing...........................................(309) 673-3649
Kremer & Davis, Inc....................................(763) 788-5835
L. Marshall Roofing &
Sheet Metal, Inc.....................................(847) 724-5400
Langlois Roofing, Inc..................................(815) 933-8040
LEAK STOP Roofing, Inc.............................(847) 719-2775
Licitra Roofing Inc........................................(708) 485-4848
Lindholm Roofing.........................................(773) 283-7675
Local Roofing Co., Inc.................................(847) 244-0500
M&T Exteriors Inc........................................(331) 240-2911
M. Cannon Roofing Company, LLC...........(847) 519-0698
M. W. Powell Company..............................(773) 247-7438
Malcor Roofing of Illinois, Inc..................(630) 896-6479
Matthews Roofing Company, Inc.............(773) 276-4100
McDermaid Roofing &
Insulating Company................................(815) 963-8458
Metalmaster Roofmaster............................(815) 459-6415
MidAmerica Roofing, Inc...........................(630) 759-7500
Mortenson Roofing Co., Inc......................(815) 464-7300
NIR Roof Care, Inc......................................(800) 221-ROOF
Nombach Roofing & Tuckpointing............(708) 388-1090
Norton Sons' Roofing Company, Inc.......(630) 257-8180
Olsson Roofing Company, Inc...................(630) 892-0449
ONeill Contractors, Inc...............................(773) 774-2029
P & B Rebuilders..........................................(708) 456-1099
Peterson Roofing, Inc.................................(847) 590-5290
Pine Roofing Company................................(773) 539-9595
Pine Waterproofing & Sealants................(847) 678-5700
Prate Roofing & Installations LLC............(847) 526-6402

Premier Construction, Inc...........................(630) 590-9305
Preservation Services, Inc..........................(815) 407-1950
Proliance General Contractors, Inc..........(630) 541-3923
Pro-Tech Roofing, Inc..................................(847) 759-1970
Protop Roofing..............................................(847) 559-9119
Prusak Construction & Roofing, Inc.........(708) 422-2624
R. B. Crowther Company............................(815) 942-6623
R. E. Burke Roofing Co., Inc.....................(847) 675-5010
Raincoat Roofing Systems, Inc.................(708) 681-5757
Rako Roofing Inc.........................................(773) 780-5482
Reliable Roofing...........................................(888) 279-7663
Renaissance Roofing, Inc...........................(815) 547-1725
Riddiford Roofing Company.......................(847) 378-6024
Ridgeworth Roofing Co., Inc.....................(708) 598-0039
Roofing Systems, Inc...................................(815) 654-9540
Roofs, Inc.......................................................(708) 447-9300
Sager Sealant Corporation.........................(708) 354-9300
Seal Tight Exteriors, Inc..............................(708) 755-3555
Showalter Roofing Service Inc..................(630) 499-7700
SMART Roofing. Inc....................................(773) 992-5100
Solaris Roofing Solutions, Inc...................(630) 639-5400
SRS Exteriors.................................................(708) 330-7050
Sta-Dry Roofing............................................(770) 849-0079
STAR Roofing & Siding Co. Inc.................(773) 588-6550
Sterling Commercial Roofing, Inc.............(815) 626-7744
Stewart Roofing Company.........................(773) 264-1754
Style Exteriors Inc........................................(847) 865-3069
Sullivan Roofing Inc.....................................(847) 908-1000

Tecta America Illinois Roofing...................(630) 554-2200
Thunderbolt Construction Inc.....................(630) 584-7600
Tidwell Roofing & Sheet Metal.................(847) 437-2710
Tolberts Roofing &
Construction Services, Inc.....................(708) 389-7779
Tori Construction, LLC..................................(708) 389-1530
Total Roofing & Construction.....................(708) 201-7550
Total Systems Roofing Inc. ........................(815) 455-7663
Trela Roofing & Remodeling.....................(708) 422-7204
Unified Roof Restoration Inc.....................(708) 788-2019
Union Roofing Co., Inc...............................(815) 945-2141
Van Doorn Roofing Inc...............................(847) 228-5800
W.B.R. Roofing Company, Inc..................(847) 487-8787
Waukegan Roofing Company, Inc...........(847) 623-1625
Weatherguard Roofing Company.............(847) 888-3008
Windward Roofing & Construction Inc....(773) 638-6580
WW Construction & Roofing, Inc.............(708) 250-3319
Zera Construction, Inc.................................(847) 966-8100
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CRCA Associate Members
The Associate Members of the Chicago Roofing Contractors Association are a vital part of the association and actively support the activities. Besides their generosity, they are
represented on the CRCA Board of Directors, Co-Chair the Membership and Trade Show Committees and serve on the Health & Safety, Contracts & Insurance, Industry Affairs,
Program and Scholarship Committees.

4C's Spray Equipment Rental,
Sales and Service....................................(717) 245-2711
838 Coatings.................................................(763) 972-9441
A & D Products.............................................(630) 668-1551
A.C.T. Metal Deck Supply...........................(630) 978-7800
AAdvanced Building Products....................(317) 993-3200
ABC Supply Company, Inc.
West Chicago...........................................(630) 293-1222
Addison.....................................................(630) 932-6653
Alsip...........................................................(708) 396-1414
Aurora.......................................................(630) 844-1700
Gurnee......................................................(847) 630-8094
Joliet .........................................................(815) 723-9880
Niles...........................................................(847) 588-0935
AccuLynx.........................................................(608) 473-3800
Adroit Marketing, Inc..................................(630) 885-5447
ADVANCED Architectural Sheet
Metal & Supply.......................................(231) 861-0050
ALCO Products, LLC......................................(313) 823-7500
Architectural Building Solutions, Inc........(630) 402-9988
Arvinyl Laminates, LP..................................(800) 278-4695
Assurance Agency.........................................(847) 463-7118
Assured Partners Inc...................................(630) 355-2077
ATAS International, Inc...............................(610) 395-8445
Atlas Roofing Corporation..........................(800) 677-1476
Barge Terminal Trucking, Inc....................(630) 499-5565
Beacon
Carol Stream............................................(630) 790-3400
Arlington Hts...........................................(847) 357-0433
Chicago / Pulaski...................................(773) 772-6500
Des Plaines..............................................(847) 795-9378
Hickory Hills.............................................(708) 599-9770
Oak Forest................................................(708) 802-6123
Wauconda.................................................(847) 416-3202
Berridge Mfg. Co.........................................(800) 488-7415
Big Rock Supply............................................(630) 350-2300
Bitec, Inc........................................................(501) 354-8585
Bitumar USA Inc...........................................(410) 610-5953
Blue Ridge Fiberboard, Inc........................(866) 850-8834
Bone Roofing Supply, Inc...........................(630) 628-8170
Boral Roofing................................................(612) 718-3514
BPM Insurance..............................................(816) 695-1306
Carlisle Construction Materials / WIP....(630) 360-1306
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Carlisle SynTec..............................................(800) 479-6832
Castle Metal Products..................................(847) 806-4540
Cedar Shake & Shingle Bureau.................(604) 820-7700
Certainteed Roofing Products....................(630) 383-6741
CHEM LINK Inc...................................(800) 826-1681, x204
Chicago Metal Supply & Fabrication........(773) 227-6200
Chris Industries Inc......................................(847) 729-9292
CLEANWRAP Interior
Protection Systems.................................(888) 597-3334
CNA Insurance Lombard/Chicago.............(630) 719-3000
Columbia Green Technologies...................(503) 964-3218
Common Sense Solutions Inc.....................(630) 379-0330
Comprehensive Roofing Solutions Inc.....(815) 498-9485
ComStruct Sales, LLC...................................(847) 922-3520
Cordeck...........................................................(262) 857-3000
Cotney Attorneys & Consultants................(813) 579-3278
County Materials Corporation...................(800) 289-2569
Crissie Insurance Group..............................(847) 296-0655
D & P Construction Co., Inc.
Roll Off & Recycling...............................(708) 338-3534
DA Sales & Marketing, Inc........................(630) 370-7747
Dataforma, Inc..............................................(866) 764-9992
DaVinci Roofscapes......................................(913) 599-0766
DECRA Roofing Systems...................(800) 258-9740, x189
DERBIGUM Americas, Inc..........................(708) 380-5045
Detec Systems LLC........................................(855) 753-3832
Disposal Alternatives...................................(617) 975-2000
D-MAC Industries.........................................(800) 878-3622
DSP Insurance Services, Inc.......................(847) 934-6100
Duro-Last Roofing, Inc. (Chicago)............(800) 248-0280
Eagleview-Pictometry......................(866) 659-8439, x5561
East Lake Metals LLC...................................(219) 655-5526
EcoStar LLC.....................................................(800) 211-7170
Epilay Inc........................................................(310) 320-6300
ERSystems / ITW Polymers Sealants......(847) 345-7094
Estimating Edge, LLC....................................(561) 276-9100
Everest Systems............................................(800) 575-8966
FAKRO America, LLC...................................(630) 543-1010
FiberTite Roof Systems................................(330) 262-1111
Firestone Building Products........................(800) 428-4442
Flameproof Companies................................(630) 859-0009
FlashCo...........................................................(866) 323-5274
Flex Membrane International Corp..........(610) 916-9500
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FT Synthetics Inc...........................................(604) 594-3439
Gaco Western................................................(262) 951-0237
GAF Materials Corporation........................(630) 241 5372
Garlock Chicago............................................(630) 521-9645
Garth Building Products &
Services Corp...........................................(708) 564-5137
Garza Roofing Equipment and Supply.....(630) 229-4440
GCP Applied Technologies..........................(617) 498-4470
Gemco Roofing & Building Supply...........(708) 544-1444
Geocel / Kool Seal......................................(800) 348-7615
Georgia-Pacific Gypsum LLC......................(404) 652-2592
Giuffre Brothers Cranes..............................(708) 656-9200
Greenrise Technologies...............................(615) 907-7460
Gulfeagle Supply..........................................(630) 773-0997
Gutter Supply................................................(847) 283-0006
H.B. Fuller Company Roofing Products Group........................(517) 841-7000
Hapco Inc.......................................................(800) 345-9353
Hart & Cooley Roof Product Systems Portals Plus, RPS & Milcor..................(800) 624-8642
Hendrick Phillips Salzman & Siegel, PC.....(404) 522-1410
Henry Company............................................(773) 412-9022
Hines Supply..................................................(847) 353-7700
HLP Systems, Inc..........................................(847) 362-0777
Houseworks Daylighting Solutions, LLC...(847) 729-0255
Hunter Panels................................................(888) 746-1114
Huntsman Building Solutions.....................(877) 636-2648
IB Roof Systems............................................(800) 426-1626
ICP Building Solutions Group....................(330) 753-4585
IKO..................................................................(312) 244-9932
Industrial Cork Company, Inc....................(630) 832-2803
Inland Coatings.............................................(515) 993-4524
INSULFOAM...................................................(402) 624-6611
Interior Protection Inc.................................(630) 530-4920
International Leak Detection, LLC.....(866) 282-LEAK (5325)
IR Analyzers / Vector Mapping................(800) 879-1964
JJ Superior Metal, Inc.................................(708) 544-3757
Jobba Trade Technologies...........................(855) 633-3327
Johns Manville Roofing Systems..............(224) 325-2524
Karnak Corporation.....................................(732) 388-0300
Kemper System.............................................(716) 558-2971
Kirby Fiberglass............................................(719) 547-3940

CRCA Associate Members
Kirsch BP/Sharkskin Roof
Underlayments........................................(805) 750-0084
Lakefront Roofing Supply...........................(773) 509-0400
Lakeshore Recycling Systems....................(773) 681-8811
Latino Workers Safety Center....................(708) 449-9500
Lead Symphony.............................................(828) 415-3237
Leading Edge Safety....................................(816) 585-7722
Leister Technologies.....................................(630) 760-1000
Lift Works. Inc..............................................(630) 833-4626
Liftoff Crane Services LLC...........................(630) 800-6639
LiveRoof, LLC.................................................(800) 875-1392
Lomanco, Inc.................................................(800) 643-5596
Lurvey Supply................................................(262) 479-8369
MACK Construction Services, LLC.............(773) 525-3411
Makita.............................................................(563) 940-5489
Malarkey Roofing Products.......................(503) 283-1191
Marathon Roofing Products/
MRP Supports, LLC.................................(800) 828-8424
McElroy Metal, Inc.......................................(219) 879-0252
MEP Insulation Recycling...........................(317) 894-2763
Mid-States Asphalt.......................................(630) 730-1689
Midwest Roofing Supply
Naperville.................................................(630) 637-0750
Schaumburg.............................................(847) 241-2000
Waukegan................................................(847) 249-3328
Midwest Siding Supply, Inc.......................(630) 897-2333
Mule-Hide Products Co., Inc......................(815) 641-8548
Novagard Solutions.....................................(800) 380-0138
NPC Colored Sealants..................................(708) 681-1040
OMG Roofing Products...............................(800) 633-3800
Omni Ecosystems..........................................(312) 337-3196
Panasonic US.................................................(201) 423-3154
Petersen Aluminum Corporation...............(800) 722-2523
Polyglass U.S.A, Inc....................................(847) 431-6005
Prairie State Exterior Products..................(708) 754-9339
Pro Fastening Systems Inc.........................(847) 577-7185
Pro Lightning Protection.............................(262) 925-7199
Progressive Materials.................................(630) 488-9277
R.M. Lucas Company...................................(773) 523-4300
Raptor Synthetic Underlayments...............(317) 202-8200
Ray's Roofing Supply..................................(219) 932-7297
RESISTO..........................................................(855) 227-7850
RHP Risk Management Inc........................(773) 867-6004
Richards Building Supply Company
Corporate..................................................(773) 586-7777
Joliet..........................................................(815) 725-2458
Calumet City.............................................(708) 891-2211
Chicago/Belmont Ave...........................(773) 499-7177
Rockwool........................................................(855) 876-3755

Roof Drain Parts and Supply LLC.............(803) 496-0336
Roofmaster Products Company.................(800) 421-6174
Runnion Equipment Company....................(708) 447-3169
S.J. Mallein & Assoc..................................(630) 570-0301
Safety Check, Inc..........................................(815) 475-9991
Safety Rail Company LLC............................(888) 434-2720
Sashco, Inc.....................................................(800) 767-5656
Schwab Group LLC.......................................(630) 326-9444
Sentry Building Innovations.......................(877) 254-0788
Sexton Properties R.P. LLC........................(224) 212-1250
Sheet Metal Supply Ltd...............................(847) 478-8500
Sievert Industries, Inc.................................(815) 639-1319
Sika Sarnafil.......................................(800) 532-5123 x7222
Siplast.............................................................(800) 922-8800
Soprema, Inc.................................................(330) 334-0066
Southwind RAS, LLC...........................(630) 233-5700 x119
Sutton Leasing...............................................(847) 559-8300
Swanson, Martin & Bell, LLP....................(312) 321-9100
TAMKO Building Products Inc...................(800) 641-4691
Tarco................................................................(800) 365-4506
Tilcor Roofing Systems................................(224) 443-1817
TRUFAST.........................................................(800) 443-9602
Tuffwrap Installations, Inc.........................(815) 302-5280
United Asphalt Company............................(800) 843-0317
United States Gypsum.................................(773) 213-6192
VB Synthetics.................................................(312) 664-3810
Velux America...............................................(864) 941-4770
Verde Solutions LLC.....................................(800) 541-1137
Versico............................................................(800) 992-7663
VFC Lightning Protection............................(801) 292-2956
Viking Products Group................................(800) 350-2142
Walter Payton Power Equipment LLC......(708) 656-7700
WickRight, Inc./365 Construction Tents....(312) 720-1467
WindSmart, LLC............................................(800) 474-8186

Architects & Roof Consultants
ARCON Associates, Inc...............................(630) 495-1900
Building Envelope Consultants Ltd...........(317) 432-1727
Building Technology Consultants, Inc......(847) 454-8800
C.E. Crowley & Associates.........................(847) 662-8132
Century Roof Consultants...........................(847) 202-8500
Flood Testing Labs, Inc...............................(773) 721-2200
Hutchinson Design Group, LLC..................(312) 343-9595
Illinois Roof Consulting Associates Inc....(815) 385-6560
INSPEC, Inc....................................................(847) 652-6617
Interstate Roof Systems Consultants, Inc....(847) 695-1460
K2N Crest.......................................................(630) 990-9595
Kellermeyer Godfryt Hart, P.C.................(847) 318-0033
Klein and Hoffman, Inc...............................(312) 251-1979
Legat Architects.............................................(630) 645-1906
Mac Brady Associates, Inc.........................(312) 550-1343
MTech Roofing Solutions LLC.....................(630) 777-8024
Raths, Raths and Johnson, Inc.................(630) 325-6160
RCL Engineering Services...........................(847) 867-7093
SRI Consultants Inc......................................(608) 831-5333
STR Building Resources LLC.......................(847) 652-6115
YA Engineering Services.............................(312) 919-8279
Vacuuming
D&M Service Group.....................................(816) 830-9432
Dietz Vacuum Service, Inc..........................(708) 301-9127
Ready Vac, Inc..............................................(847) 437-5771
RK Hydro-Vac, Inc.......................................(800) 754-9376
Vac-It-All Services, Inc................................(314) 487-5600
Velocity Roof Vac Service Inc....................(630) 936-2421

CRCA welcomes the following new members since the
Summer 2021 CRCA Today Issue!
Associate Members:
Flex Membrane International Corp.
Makita
Roof Drain Parts and Supply LLC
Verde Solutions LLC
Viking Products Group

Contractor Members:
Gluth Brothers Roofing Co.
Roof Consultant Members:
Building Envelope Consultants Ltd.

To learn more about these firms, visit www.CRCA.org and review the
member list. Interested in being a member? Contact info@CRCA.org today!
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The Strongest Grip in Residential Roofing.
Premium Shingle Self-Adhering
Roofing Underlayment
WIP GRIP is a 55-mil flexible rubberized asphalt,
fiberglass-reinforced membrane used as a shingle
underlayment on critical roof areas such as eaves,
ridges, valleys, dormers and skylights. WIP GRIP
underlayment protects roofing structures and interior
spaces from water penetration caused by winddriven rain and ice dams and may also be used as
covering for the entire roof to prevent moisture or
water entry.

Features and Benefits (includes all of the features & benefits
of WIP 100, plus):
•

Superior slip-resistance on wet and dry applications for safe and
easy installation

•

No more tracking

•

Adds strength in vulnerable areas, including penetrations, valleys,
and over plywood clips

•

At the time of eventual re-roof, the proprietary film surface helps to
prevent the embedding of shingles to underlayment, providing for
easier tear-off

WIP GRIP Technology

888.717.1440 • www.carlislewip.com
Carlisle and WIP are trademarks of Carlisle. © 2021 Carlisle.

